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Tech Vision Consulting LLC is expanding its consulting operations and is looking for a Consulting Services Business Development Life Cycle Consultant to work with our clients who are providing products, services and solutions to the Federal Government. 

Tech Vision Consulting is a leading provider of Technology Enablement Services and Business Development and Delivery Management Support to Federal Agencies and Commercial Companies. 
We are currently searching for employees and independent consultants to fill the following position.

Job Description: 
Business Development Life Cycle Support
Job Posting Number: 
TVC BD 001
Job Title:


Business Development Life Cycle Consultant
Focus: 
Federal Systems Integrators and Companies supporting the federal government
Minimum Experience: 
· BS/BA, related technical training (or equivalent combination of education and experience) plus at least twelve years of directly related experience
· Twelve years managing Consulting Services sales to Federal Government
· Possession of excellent analytical, oral, and written communication skills, with the ability to interact effectively with different levels of management to include CXO levels
· Five years experience with Business Development, forecasting and execution processes, including the management of multiple product or services sales organizations
· Five years experience defining services/solution offerings, conducting account planning and territory review sessions and mapping solutions to target accounts
· Three years experience with capture management and proposal management is highly desirable
· One year of Consulting Services Operational Support experience
Responsibilities and Duties:  The Business Development Life Cycle Consultant will:

· Work with federal systems integrator clients to provide improved business development processes and procedures to better utilize their current business development resources
· Develop and conduct structured sales territory and account reviews to improve penetration and success in targeted accounts. Help build and improve tactical plans to build and strengthen relationships within targeted federal agencies and provide guidance and assistance in obtaining meetings and presentation opportunities for our client sales professionals
· Conduct market analyses and competitor analyses to provide market intelligence for solution offerings
· Develop structured processes for sales and forecast reviews to ensure financial targets are met. Provide input on sales compensation plans, quotas and performance metrics
· Help develop marketing and demand generation events to drive new opportunities
· Conduct sales training on numerous sales productivity improvement processes
Please contact us at HR@techvisionconsult.com.

About Tech Vision Consulting
Tech Vision Consulting is a leading provider of Technology Enablement Services and Business Development and Delivery Management Support to Federal Agencies and Commercial Companies. 
Experienced professionals with more than 30 years of Federal consulting experience, Tech Vision focuses on solving complex business issues, providing strategic management support, and increasing productivity through organizational and operational improvements. 

We build relationships with our government customers by providing outstanding services based on our ability to deliver results with quality and integrity.
We provide the following Service Offerings:
Technology Enablement Services
· Technical Architecture

· Operational Improvements

· Performance Measurement

· Program Management

· Technology Enablement Cross-Cutting Services

Business Development and Delivery Management Support
· Go-To-Market Assessments

· Sales Planning Support

· Sales Forecasting and Sales Execution Support
· Proposal and Capture Management

· Delivery Support
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